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| FOUNDED A STARTUP !

What founders should know about raising funds




IS MY COMPANY A

STARTUP ?

Operating cash

flow Investing cash
(negative/very flow (negative)
low)

Financing cash
flow
(large
fluctuations)
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HOw SOON SHOULD A STARTUP
LOOK FOR EXTERNAL FINANCING?
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SOURCES OF FUNDS

FOUNDERS’ EQUITY INVESTORS L OANS FROM BANKS




PREPARING FOR EXTERNAL FINANCING

COMPANY DUE
DILLIGENCE * FINANCIAL e BUSINESS PLAN
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* Women tend to negotiate less favourable terms
for themselves compared to their male
counterparts.

* Gender stereotypes play in this and are valid
(fear of being perceived as aggressive).

* Women can improve their negotiation power by
being aware and “playing to” these stereotypes.

* Increasing your position (or feeling) of power
helps.

Source: Harvard Program on Negotiation: Negotiation Strategies for
women.
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FOUNDER & CEO
PUTTRU TECHNOLOGIES LIMITED
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